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News Highlights

Turn to page 8 for news including an announce-

ment about the 20th anniversary of the founding
of the on-line marketplace www.delcampe.net by
member Sebastien Delcampe..

In This Issue

This edition of NSDA News includes two articles
by Sid Morginstin. The first, starting on page 7,
talks about some of the things he does to keep
occupied when not selling stamps and the second
discusses his opinions regarding stamp investing.

On page 6, Richard Pederson discusses collecting
during the pandemic. He addresses ways collec-
tors may choose to adapt both their buying hab-
its and collecting interests because of the pan-
demic.

On page 8, Richard Lehmann defines the term
“Moneystamps” from his recent book, Mon-
eystamps — The Safe Haven Investment in an Un-
safe World.
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My Two Cents Worth

Richard Pederson

We have not put out an issue of NSDA News since
February. This is largely attributable to the fact that
stamp shows, an important source of income for
many of our dealers, have been virtually non-existent
since early in the year when COVID-19 reared its ugly
head. Many brick and mortar stamp stores have also
been affected as retail businesses have been shut down
in many areas or in areas where they have been
allowed to remain open, customers have been wary of
going out where their risk of contracting the virus is
much greater. For those of us who do a significant
amount of business on the internet, the impact has
been less severe. In fact, on-line sales are flourishing
now that many of our customers are stuck at home
and have more time to spend working on their
collections. If my experience is typical, mail order
sales are also doing quite well. Those dealers that
primarily depend on show or store sales, on the hand,
have had to either modify their business model or
experience a substantial loss of income. For some, it
means adding a store capability to their website or
significantly expanding what is available on their
website and for others it means building a website
from scratch, a task that can be quite daunting for
those with little or no on-line experience.

It will be very interesting to see what the long term
affects of COVID-19 will be on the stamp collecting
hobby. Once the threat passes, will people go back to
their old ways of acquiring stamps or will the already
occurring move towards on-line sales further

accelerate. In my opinion, many of those who had to
switch to on-line buying will continue to use that as a
method for seeking items for their collections.
Nevertheless, I still believe many will welcome back
the opportunity to attend shows and enjoy the ability
to shop with multiple dealers at one location and be
able to actually see the items they purchase rather
than make decisions based upon pictures that are
often misleading. Stamp stores able to ride out the
pandemic should also see a return of customers once
the crisis subsides. Many collectors enjoy the social
aspect of going to shows or the local stamp store and
talking about their hobby with like minded
individuals.

I do believe the better run shows will make a strong
comeback from this temporary COVID-imposed
hiatus as their customers will be hungry to make in-
person purchases. Nevertheless, it is likely some of the
weaker shows will disappear from the landscape
forever. That will be a shame, but it is also an
inevitable part of our ever evolving hobby.

Sid Morginstin has two article in this edition (see
pages 4 and 5). In the first, he addresses what can be
done to occupy time while stuck at home during the
pandemic and in the second he says that, in his
opinion, stamps are best collected for pleasure, not as
an investment.

The featured article in this edition, which I wrote,
starts on page 6. I discuss the impacts of the pandemic
on stamp collectors. Richard Lehmann’s most recent
Treasurer ’s Report appears on page 9.

It is with some regret I announce that this will be my
last edition as Editor of NSDA News. After over 10
years as Editor, I feel it is time to move on and devote
more time to some of my other activities such as my
stamp and cover business, editing the A.M.G. Courier
for the Allied Military Government (AMG)
Collectors’ Club, writing articles for various philatelic
publications, and working on my own Prexie (i.e.,
U.S. Presidential Series of 1938) and AMG collections.
I have enjoyed my time as Editor and in the process,
have met many new people and made some lasting
friendships. I plan to continue my NSDA membership
and wish the organization all the best.
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Letters to the Editor Lundy Island and was hoping to show it at
NAPEX, which was then cancelled. I will now

have to set my goal on a future show. Redoing an

There were no letters received for inclusion in this

exhibit or creating a new one is at least a good way

quar-

to spend time when stuck at home during the
pandemic.

2. Iget quarterly new issues from the Israel philatelic
agency. I have not yet sorted out the 2020 issues
and now is a good time to catch up. I am sure that
we all have stock that needs to be re-organized.
For one show, I spent hours reorganizing my

& . > stock book containing British Mandate of Pales-

@ 7 ' ?,\ o ' tine stamps. There are many different overprints
& : and a buyer did me a “favor” and mixed them all

f{ \‘\ ' up. I now have that stock book set aside for re-

It’'s What | (US ua ”y Alon e) work. Perhaps you have similar stock books that
customers have mixed up or have gotten out of

Think: COVID-19 order over time.

Sid Morginstin 3. Thave also been listing many items on eBay. eBay
gives all store owners many free listings with their

Editor’s Note: Sid, an avid Star Trek fan, is at the top subscription. We might as well use those listings.

left in the picture above. | However, for some lower priced items, the time

and effort to create the listings may not be worth

No doubt you are stuck at home as my fiancée
Y Y the trouble.

(Helene) and I are. I trust that you are safe and sound
and have much to do. 4. Auctioneers can use the time to get an early start

) o on the next auction and other dealers can create a
Six Flags Great Adventure theme park was originally

scheduled to open on April 4, 2020. The weather that

weekend was beautiful and the park would have been

very busy, but opening was delayed because of COVID 5. How about writing an article for the NSDA news-

-19. Fortunately, the park opened on July 3rd, for the letter or for the journal of a society to which you

Fourth of July weekend, as we enjoy working there. belong? Editors of publications are always in the
need of more material.

new “Net Price Sale” or revise an existing price
list.

Boheme Opera in New Jersey was forced to cancel in-

person events and go virtual. This, sorry to say, freed 6. Why not write a letter or E-mail to all of your
up much time. (Except that I had to write and send clients? Tell them that you are fine, ask how they
out a press release.) are, and offer a discount on some material that is

cluttering up your stock room.
We were to leave on April 21st for 10 days in Israel gupYy

and then a week long tour of Italy. This was cancelled 7. Organize your stock room. You may find some
and we now hope to go at a later date. valuable material that you forgot about. More

than likely, it will be what I call “j 7. Sell it
So, what is there to do while stuck in the house? Fol- an ey, T e.w T et junate . Sen
on eBay. After my wife passed away, I cleaned out
the spare bedroom. She had 80% of the items and

1. I'was part way through redoing my exhibit on I had 20%. I found some good things to sell, in-

lowing are some of the activities I pursued.
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cluding her collections of Lincoln, Sea Shells, and
Horses. They did not bring much, but it reduced
my clutter.

8. Find alocal youth who is bored. Talk to his/her
parents about getting him/her involved in
stamps. Get them started by giving them some of
the “junque” you have accumulated.

9. Clean out and reorganize your philatelic library is
another useful activity. I try and keep mine well
organized as I even have a document listing every
book I have on the Holy Land and Judaica. Per-
haps you can read or re-read some of your books.
I am using the time to catch up on my magazines.

10. Best of all, this gives us the opportunity to re-
connect with our spouses and immediate family
members. Shut off the TV and talk or play some
games. Helene finally beat me at Sorry and I final-
ly won a Scrabble game, but I still outclass her in
trivia as my mind is full of (mostly useless) facts.
[OK. You may say that “I am full of it”.]

Anyway, keep safe. As the urologist told his patient
with a kidney stone: This too shall pass.

It’'s What I (Usually Alone)

Think: Stamp Investing
Sid Morginstin

I read the Caj Brejtfus E-mail to NSDA members re-
garding investing and his comments about Richard
Lehmann’s column on investing. I also read Leh-
mann’s column in the ASDA publication The Ameri-
can Stamp Collector & Dealer (ASD&C).

But before commenting on stamp investing, I have a
complaint regarding the ASD&C. I wanted to place an
advertisement in their publication and was told that
advertisements may only be taken out by ASDA mem-
bers. Also, some time ago, they were asking for people
to contribute articles. I offered them some of my col-
umns and the editor did not even bother to respond.

Regarding investing, I remember many years ago a
major stamp firm was selling collectibles. I will not
mention the name for fear of being sued. (Besides, I
keep my lawyer busy enough.) They sold, for example,
US First Day covers and commemorative covers.
These were placed in a (to use the words of the late
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great George Carlin) “a genuine simulated leather
case” and individually addressed. There was language
to the effect of “the postmark can never be used
again.” These covers were touted as family heirlooms
with language indicating that they were unique.

People spent huge sums of money for those covers.
They cared for them as they would for any valuable
items. I once had a neighbor who thought that they
were an investment to be given to their heirs.

Fast forward many years. Those same collections came
onto the market. Dealers told the owners the truth.
There was little or no value. The owners invariably got
angry at the dealers and started to bad mouth stamp
collecting.

Please recall the three cent panes of stamps that many
people saved. They also thought those panes would be
worth money. Unfortunately, they are now being sold
at well less than face value. At least I now do see that
the prices are rising a bit as supplies are diminishing.

I recall in the late 1970’s when there was high inflation
that some were touting stamps as a great investment.
They were even put into IRAs. Those investments
soon crashed.

As Caj indicated, we should collect for enjoyment and
not with a squinted eye towards making a profit. Alt-
hough that would be nice, it should not be the end
goal.

While building my collection of Bordentown, NJ, I
willingly paid top dollar for items that I needed or
wanted. I will spare you the details, but I used a Home
Equity Loan to buy one item. When I sold the collec-
tion, I barely broke even. However, I had the enjoy-
ment of building the collection, travelling, meeting
fellow collectors, and achieved some “fame”. My
name is now permanently linked to some of the items.

Yes, we all hope to make money on our collections -
or at least get our money back. Not to put it down, but
this is different than, say, golf. One spends much
money on the golf clubs, course fees, and whatever
else. He or she will not get back the money spent on
the clubs. One does not play golf to make money
(unless on the pro tour). It is done for fun and exer-
cise. The same feeling should be for stamp collecting.

The investment aspect (getting one’s money back) is
an important aspect of collecting, but is not the end-
all. In fact, I feel it is the least important aspect.

I my opinion, I think that it is wrong and misleading
for any stamp hobby publication to present any article
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that touts investments. They should emphasize the fun
of stamp collecting.

[Editor’s note: The opinions expressed in this article are
those of the author’s, not necessarily those of the NSDA.
Comments on Sid’s articles may be sent to him via E-
mail at leadstamp@verizon.net.]

Collecting During A

Pandemic
Richard Pederson

COVID-19 has drastically affected everything that
each of us does, or at least those of us who take the
current pandemic seriously, which I certainly do. Like
many stamp collectors, I have risk factors that make
exposure to the virus particularly dangerous so, as a
result, I have spent considerable time within the con-
fines of my own home, only venturing out for essential

activities, such as buying food and medicine.

While stuck at home, I have tried to make productive
use of the time by working on my collections and
writing articles for the philatelic press about those
collections.

S (4

em -8k (/\iu‘uk;
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One of the areas I specialize in is Allied Military Gov-
ernment (AMG) stamps and postal history. The
AMG, consisting of US and British military forces,
administered various areas of Europe and Asia follow-
ing their liberation from Axis control during and fol-
lowing World War II. One of those areas was the Ryu-
kyu Islands, which remained under US administration
until 1972, when control reverted back to Japan. Alt-
hough I collected some Ryukyu stamps as part of my
AMG collection, I never ventured into Ryukyu First
Day Covers (FDCs) or postal history. Therefore, I de-
cided that I would use some of my time to search on-
line for Ryukyu FDCs and postal history to add to my
collection. Since over 250 different Ryukyu stamps,
including back-of-the-book items were issued under
US administration, there is a great deal of material for
me to seek. Pictured below is one of the Ryukyu FDCs
I recently added to my collection. The FDC is for one
of the stamps (Ryukyu Scott 196) in the Classic Opera
Series issued in 1970. Another Ryukyu FDC, pictured
on the cover of this edition, includes the Chiragra spi-
der seashell stamp (Ryukyu Scott 159) issued in 1968.
Next, is a postal history cover, shown at the top of the
following page, sent from Okinawa to Seattle Wash-
ington with the 27 cent Wind God air mail stamp
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JENSEN-MCLEAN CO., IncC.

XOEFLL SNITHTORER

SSEATTLEGODASMY
I Naha, Okinawa & .
I VIR AIR MAIL .

25th Floor Smith Tower,
Seattle L4, Washington

Messrs. Jensen-lclean Company Inc., .
U. S. A.

4 P o e g A A Ay A P AREET 2 cng S
(Ryukyu Scott C27) paying the air mail rate to the US. finished an article for the American Philatelist on

AMG collecti Ih i iti i-
In addition to adding Ryukyu covers, such as those G collecting and T have written or am writing arti
. . cles on the Prexies to submit to several different publi-
described above, to my collection, I also added numer-

ous items to my Prexie (i.e., US Presidential Series of cations.

1938) collection. I purchased a number of auction lots, Although I am very much looking forward to attend-
including an air mail cover containing 16 copies of the ing shows again and searching through dealer boxes
8¢ Prexie paying for an air mail letter sent from New for that elusive or unusual item to add to my collec-
York City to Stockholm, Sweden. This was a nice find tion, I have found many new items by searching on-
as, to my knowledge, this is the largest known number line. I am very thankful to have a hobby that I can
of the 8¢ Prexie on cover. While sitting at home dur- enjoy from home while many others are forced to
ing the pandemic, I have also found many interesting spend their time watching television or partaking in
Prexie advertising covers and unusual postal uses to other activities that are much less rewarding.

add to my collection. . .
Y ! The educational and entertainment value of our hobby

My time at home has also allowed me more time to can’t be overstated.
write about my favorite collecting areas. Recently, I

A A N e
Svenska Aktiebtolaget In
Nybrogaten 6 y

Stockholm, Sweden




Treasurer’s Report
Richard Lehmann

Opening Balance - October 2020 $16,766.02
Membership Deposits - $273.00
Balance - November 2020 $17,039.02

News and Announcements

Dues. It is time for NSDA members to renew their
membership. Annual dues of $75, payable to the
NSDA, should be sent to PO Box 539309, Henderson,
Nevada 89053-9309. Dues payments should be sub-
mitted by December 31, 2020.

NSDA on eBay. As of this past summer, any NSDA
members who submitted their eBay seller id to NSDA
should now have an NSDA badge appearing on their
eBay listings. That badge distinguishes them as a deal-
er belonging to a professional organization that main-
tains and enforces a code of ethics and helps to assure
customers that they will be treated in a fair and honest
manner when making their purchases. If an NSDA
dealer also belongs to ASDA and wants the NSDA
badge to appear on their listings instead of the ASDA
badge, they must contact eBay as eBay only provides
for one badge to appear. You can also indicate that
you are an NSDA (or ASDA) member in your lot de-
scriptions along with any other philatelic affiliations.
One NSDA dealer was creative and has an image of
the NSDA badge in the pictures associated with each
of their lots.

In addition to the NSDA badge appearing on mem-
ber’s listings, once a month, the auction listings of
NSDA members are given a higher priority in eBay
search results, increasing the likelihood of bids and
resulting sales.
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Delcampe’s 20th Anniversary. October 1st marked
the 20th anniversary of the launching of the on-line
collector’s marketplace, www.delcampe.net, that was
started by long time NSDA member Sebastien
Delcampe. Cross-Border Commerce Europe, which
tracks the world’s leading on-line markets, rates
Delcampe as the 29th largest marketplace and the top
marketplace in the category “Collections and An-
tiques”. Currently, an average of more than 10,000
items are sold each day on the Delcampe site which is
supported by a staff of approximately 30 employees.
For NSDA dealers looking to expand their reach out-
side the US, an on-line store on the Delcampe site pro-
vides access to the European market and an oppor-
tunity to grow your business while supporting another
NSDA member.

Defining Moneystamps

Richard Lehmann

Recently, I published a book on Amazon titled
“Moneystamps — The Safe Haven Investment in an
Unsafe World” to inform investors that there is an
asset class out there that is a safe -haven asset which
does not correlate with other more traditional ones. It
is an asset with a long history of steady appreciation.
Its long-term future is supported by the fact that it has
a fixed supply and is in worldwide demand by a variety
of different buyers for very different purposes. In to-
day’s uncertain world it doesn’t get much better.

There are certain stamps that carry investment quali-
ties that should be identified as such to assist investors
and stamp collectors to differentiate them from
stamps with little investment potential. So as not to
confuse them with stamps for philatelists or stamp
collectors, I created the term Moneystamps.

The elements that give Moneystamps their potential as
good investments are low quantities, high demand by
both collectors and investors, and steady significant
price appreciation over an extended period of time.
Such stamps should also be easily recognizable by
knowledgeable parties, be easily valued and have a
worldwide market where they can be bought or sold.

For my selection of the universe of Moneystamps I
chose all postage stamps issued from 1840 to 1950 and
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carrying a current catalog value of $25 or more. The
cutoff at the year 1950 is significant for a number of
reasons. First, it marks the end of the colonial period
of governance by the various European and wartime
powers and the birth of numerous new nations. These
countries as well as many others found that the sale of
postage stamps was very profitable especially as topical
collecting became popular. Soon, almost all world gov-
ernments decided to jump in. As a result, the Scott
Catalogue has grown from 2 volumes in 1950 to 12
volumes today. In terms of the number of different
stamps, it means that 78% of all the different postage
stamps issued since 1840 where issued after 1950. This
explosion in stamps occurred as the advent of postal
meters, digital postage, email and the Internet dramat-
ically decreased the need for stamps and the postal
systems. In fact, the vast majority of stamps are being
printed for stamp collectors and not for postal use.
Another change is that since 1950, collecting stamps
has shifted principally from collecting used to collect-
ing mint stamps.

The universe of Moneystamps totals about 60,000 or
less than 10% of the issue outstanding. Not all these
stamps are good investments today, just as all the
stocks on the New York Stock Exchange aren’t good
buys. Note, however, that as a composite group, the
returns have been quite attractive. Hence, a system for
sifting out the stamps that make up the upper third of
any group will produce even better results. This is
what we at StampFinder are on track to do.

Below (page 10) is a table of our Moneystamps uni-
verse which shows, grouped by their catalog prices,
how well they have done. There are a number of fac-
tors which stand out.

1. For mint stamps we see that price appreciation
accelerates as the prices rise. For used stamps the
pattern is relatively flat reflecting the prevalence
of collectors for used stamps and thus, the effects
of the high collector mortality rate on the supply
of stamps. Mint stamps are less affected by mor-
tality because mint stamps, pre-1950, are general-
ly much scarcer than used stamps.

2. Itis evident that the growth in value lies with

stamps priced over $100. We do, however, suggest
that stamps priced in the $25 to $100 range
should be considered for investment since their
performance numbers are being reported at their
price range today, i.e. many of the $100 to $500
stamps today were $25 to $100 stamps 25 years
ago.

3. Catalog prices for stamps in the $2,500 to $10,000
category will vary tremendously based on the con-
dition of the individual stamp. Catalog companies
must make judgements about which value to use
when trades occurred at a price range of 100% or
more from highest to lowest. Hence, one must
look at the market price information in detail to
judge a specific offering.

4. In considering the value of stamps in the over
$10,000 category, the selection gets easier because
these are rarities which often don’t even trade
every year. Hence, the price an item will com-
mand at a given pubic sale will be based more on
how well a public auction is attended than its pre-
vious price and sales date. Witness the British
Guiana 1 cent magenta, considered the rarest of
stamps because there is only 1. It sold for $9.5
million versus $900,000 19 years previously. There
are hundreds of stamps of which only 1 copy ex-
ists which sell for a few hundred dollars. The
difference is that the British Guiana has a careful-
ly built provenance which includes a book with it
as the subject. Such provenance makes the stamp
a trophy item which assures the buyer of a ready
audience for its resale, even as a private treaty
sale.

What we see happening next is that Internet sellers
and auction houses will recognize the need to high-
light Moneystamps from the rest of their stamp offer-
ings to accommodate investor demand and their
different information needs. Such stamps should also,
deservedly, achieve higher prices than those with no
investor interest.

[Editor’s note: The opinions expressed in this article are
those of the author’s, not necessarily those of the
NSDA.]
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MONEY STAMPS BY PRICE RANGE

MINT USED

% %
PRICE RANGE ﬁEMS S AMT 1919 ‘;‘;F’REC ﬁ'EMS $ AMT 1919 gpﬁm

YEARS YEARS
525-550 1,980 575,268 66.2% 2338 587,262 100.5%
$50-3100 4040 5304234 £9.3% 3678 8270262 95.8%
51005250 6059 $985,301 95.8% 4459 §723.095 114.9%
$250-5500 3872 51,384,035 115.1% 2682 §954.085 123.8%
$500-3750 1,799 $1,100,360 118.4% 1180 §713,355 123.5%
$750-31000 1224 $1,065,100 124.4% 752 $653,910 117.7%
$1000-$2500 2170 $3450,825 132 7% 1176 1,663,595 1208%
52500-35000 1,123 $3.960,740 1547% 684 42 418,575 134 5%
$5000-310000 775 $5,551,765 190.9% 403 42 874950 142 5%
>510000 941 540682250  3024% 988 $62386400  7620%
Totals 23,987 $58560898  236.3% 18,340 §72,745489 518.0%

NSDA Members
Place Your Free Ad Today!!

(Contact Caj at cajbrejtfus@gmail.com or 702-776-6522)
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Member Offers
(Submissions to Caj at cajbrejtfus@gmail.com or 702-776-6522)

JOHN DUNN: Any NSDA member can have a FREE 3-
month online subscription to U.S. Stamp News Online and/
or Mekeel’s & STAMPS Online.

We ask in return to be able to send occasional advertis-
ing....we would not pass along your information to anyone
else.

All we need is name, zip code, and E-mail address.

BRIAN DIAS: Wholesale worldwide New Issues & Year
sets. New lists twice a month listed by country AND topics.
Standing orders & many older issues available. Our retail

website www.BombayStamps.com. Contact me for a pass-
word for wholesale pricing. 561-499-7990

Call me to discuss your needs. Up to 10% off your 1+ whole-
sale order up to $250 (max discount $25).

CAJ BREJTFUS: PROFESSIONAL STAMP EXPERTS
Expertizing Reduced Fee of 4%. $400 maximum fee and fast
turnaround. (20% off) Call with any questions, 702-776-
6522.

CLASSIFIED WORD ADS
Additional contact information is on NSDA website www.NSDAinc.org

Each member is allowed (2) listings FREE up to 30 words each + E-mail address.
(Submissions to Caj at cajbrejtfus@gmail.com or call 702-776-6522)

AUCTIONS

HARMER-SCHAU Auctions since 1994. Licensed & bond-
ed. Worldwide Sets, Collections, Wholesale lots, Dealer
Stocks. Consignments wanted OR direct purchase. Referral
fees paid. Published reserves. Regional representatives.
www.harmerschau.com, Chris Harmer, 707-778-6454,
info@harmerschau.com.

AUCTIONS of worldwide stamps & postal history. Russia
(ALL areas), Asia, Europe & British Commonwealth.

10% sales commission. Buying collections, accumulations &
dealer stocks. Immediate payment.
www.RaritanStamps.com, Nikolai Kondrikov, 732-422-

2124, info@raritanstamps.com.

STAMP AUCTIONS, Worldwide Single sets, collections,
wholesale lots, box lots. Lots of lots! Unsold lots or sale.
Buying & Selling. www.stamp-one.com, Tor Bjork, 603-

223-6650. pvsc@stamp-one.com.

PUBLIC AUCTIONS in New York City. Worldwide lots
every 6 weeks including large lots & collections. Online
stamp store for direct sale. Auction consignments wanted
10% commission. www.CherrystoneAuctions.com, Paul
Buchsbayew, 212-977-7734, info@cherrystonestamps.com.

HipStamp - THE STAMP MARKETPLACE. With over
10 Million Stamps, 1,000 sellers, and 100K stamp collectors,
HipStamp has something for everyone! Check out our
weekly no reserve auction events today-
www.hipstamp.com.

BUYING

WHERE OH WHERE will you always find your best offer
for U.S. and Worldwide stamps, Gold & Silver Coins, Er-
rors, Mint Postage, Rare Stamps, Early U.S Sheets, complete
Collections, dealer stocks. Mark Eastzer, 516-599-7959,
markest@optonline.net.

WEST COAST BUYERS of worldwide lots, collections,
accumulations, dealer stocks. No lot too large! Referral fees
paid. Ray Martin, 714-325-5433,

QualityPhilatelics@earthlink.net.

SELLING? We’ve been around for over 30 years in this
business...and there’s a great reason why. We will compete
vigorously for your collectibles! And our offer to you will be
high. Mark Eastzer, 516-599-7959, markest@optonline.net.

SOUTHERN CALIFORNIA BUYER. Appraisals & offers at
your home or bank. Over 40 years experience. Stephen
Pattillo, 888-995-0548.

CONFEDERATES

US CONFEDERATE STATES Stamps & Postal History
since 1973. BUY & SELL. Full stock at
www.trishkaufmann.com. Contact me for dealer discount.
Patricia (Trish) Kaufmann, 302-422-2656,
trishkauf@comcast.net.

EAST EUROPE

Yugoslavia and all former Republics of Yugoslavia, all peri-
ods. Mint sets & S/S. Want lists filled (Scott OR Michel
numbers). Miljoe Chastven, balkanstamp@gmail.com.
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EXPERTIZING

Professional Stamp Experts *NSDA MEMBERS* 4% Fee.
Fast service. Call for details. Respected certificates of au-
thenticity. Industry leader in grading. www.psestamp.com,

Caj Brejtfus, 702-776-6522, caj@gradingmatters.com.
EXCHANGE

Worldwide wholesale MINT NH sets. Exchange on equal
catalog value basis. Trade excess inventory/sets in quantity
for same catalog value. Agree by lists in advance. Call to
discuss. Sheldon Ruckens, 760-419-5450, NHsets@aol.com.

NEW ISSUES

NEW ISSUES & complete year sets. ALL countries. New
listings on our website twice a month. Contact us for dealer
password for wholesale prices. Standing orders available.
www.BombayStamps.com, Brian Dias,

561-499-7990, sales@bombaystamps.com.

ON-LINE SALES

ON-LINE MARKETPLACE to reach collectors around the
world. Create your shop for free. No listing fees. Low com-
mission on sold items. www.delcampe.com, Sebastien

Delcampe, sebastien@delcampe.com.

HipStamp - THE STAMP MARKETPLACE. With over
100k stamp collectors and 1K stamp dealers,
www.hipstamp.com is THE place to sell stamps. Enjoy no
listing fees and low final value fees today! Contact
Justin@hipstamp.com.

PAPER AMERICANA

Postal History, Diaries, Scrapbooks, Correspondence, Pho-
to Albums, Unusual Ephemera, etc. Trade dis-

counts. Member: APS, ABAA, Manuscript and Ephemera
Societies. Kurt Sanftleben, Read’Em Again Books:
kurt@sanftleben.com www.read-em-again.com.

POSTAL HISTORY

ALWAYS BUYING & SELLING world postal history. Send
scans & want lists. Webster Stickney, 303-841-0316,
wfstickney@gmail.com.

WORLDWIDE POSTAL HISTORY Interesting and unu-
sual from all over the world. Almost 24,000 items online.
Buy & sell. www.triple-sonline.com, Tom Gates, 937-653-

6376, thgates@ctcn.net.

U.S. & Worldwide. Specializing in Prexie Postal History.
Pederson Stamps, Clemson, SC. www.pedersonstamps.com,
Richard Pederson, 703-626-5599,
rich@pedersonstamps.com.
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RUSSIA

Specialists in Russian stamps & covers all periods & re-
gions, including Armenia, Azerbaijan, Baltic

States, Georgia, Russian Finland, Poland, Tannu Tu-
va, Ukraine, Russian Imperial, Zemstvo etc.
www.RaritanStamps.com, Nikolai Kondrikov, 732-422-
2124, info@raritanstamps.com.

SCANDINAVIA

SCANDINAVIA specialist. Denmark, Faroe, Finland,
Greenland, Iceland, Norway, Sweden. Buying & selling
single items or collections. Want lists filled. Interested in
working with dealers. I also buy & sell the world. Jay

Smith, 336-376-9991, js@JaySmith.com.

STAMP SHOWS

SOUTHERN CALIFORNIA STAMP SHOWS. 3 different 1
day shows every month + ORCOEXPO 3 days in January.

See our schedule at www.StampShowSteve.com. Stephen
Pattillo, 888-995-0548.

UNITED STATES

U.S. Mint & Used, including BOB & Cinderellas. Singles,
plate blocks, PNCs, Mixtures. Pederson Stamps, Clemson,
SC. www.pedersonstamps.com, Richard Pederson, 703-626-
5599, rich@pedersonstamps.com.

U.S. WHOLESALE NH stamps, plate blocks & sheets 1930-
2010 Small or large quantities. Favorable prices. Also plate
numbers & positions. Promotions buyers welcome. Send
your want list OR buying list. Jay Smith, 336-376-9991,

js@JaySmith.com.
WESTERN EUROPE

Specialist in German and Austrian areas. We have over
30,000 different items from these areas offered on our web
site at RSchneiderstamps.com. We also stock Liechtenstein
and Luxembourg stamps. E-mail:

Rschneiderstamps@Gmail.com.

We have comprehensive stock of Austria and Germany
including many Michel listed varieties. We also mail price
lists and fill want lists. Order online at RSchneider-
stamps.com. E-mail us at Rschneiderstamps@Gmail.com.

WHOLESALE

Our periodic wholesale lists of foreign mint complete sets
will help you profit. Dave Bergman, 781-331-
1349, DRB0O06@comcast.net.

Want lists filled for dealers. ALL countries. Don’t send cus-
tomers elsewhere. Sell online or approvals? Sets/collections
available in quantity. Available as you need them. Scan
once. Call to discuss. Sheldon Ruckens, 760-419-5450,
NHsets@aol.com.
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WORLDWIDE BOY SCOUT memorabilia, not just stamps! Also buy & sell

ARMSTRONG’S STAMPS Worldwide stamps. Mint & worldwide stamps, covers, accumulations & collections.
Ozark Philatelics, Kansas City MO. www.KirkDoan.com,

Kirk Doan, 816-691-2739, kirkdoan@sbcglobal.net.

Used. Over 50 years. Bright’s Grove, Ontario Canada,

www.armstrongsstamps.ca, John Armstrong,
librarianc@cogeco.ca.

DEAD COUNTRY stamps A-Z. Always looking for good
collections of 1840-1940 stamps, especially dead countries.
Want lists accepted. RASLAD Enterprises.
www.DeadCountryStamps.com, Lynn Davidson-Stroh,

785-639-2317, DeadCountryStamps@gmail.com.

Wy Us? o
A Full Range of Protecton: Our omprehensive covrage &M&dx

inchudes (but is not limited to}: accidental breakage, burglary,

fire, flaod {except in zones A & V), koss during shigping or in the INSURANCE SERVICES

madl (f coverage elected), boss while traveling or attending shows,

theft, atural disasters, and other causes of ess unlss specifically Insuring todays treasures from tomorrow's tragedy®
exchudad from the palicy.

Less Paperwork and Red Tape: We do not require a schedule o

appraisal for items in your imventory; however, you are respansible D I I

for maintaining your own Inventory for Insurance purpeses (in the ea er nsurance
ovent of loss).

Proven and Trusted: We have been protecting inventory since Wm

1966. And all coverage Is provided by a carrier rated “A" by A M.

Best—the leading rating agency for the entire insurance industry.

Superior Customer Service: Qur company was started by

colectos s S onlynatutlthat we woud pay attestio to yout PO. Box 1146

interests and needs. Withus, it personal Bala Cynwyd, PA 19004

Prompt and Personal Clalms Service: As experienced specialists P: 888-837-9537

incollectibles, our adjusters undesstand their value and importance % $-857.905

to 0. That's why, shoukd you havea i, they make overy effr F: 410-876-9233

1o make sure itis settied as quickly and completely as possible,

We Provide Coverage for Collectors, Too: Generally, if you Gan
collect it, we can insure it (the list of what we cover i a lot longer find Ls B

than what we don?). Facebook

www.Collectinsure.com

Got a minute?
Get a quote online,
www.Collectinsure.com

888-837-9537
www.Collectinsure.com
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Advertisements

To place an Advertisement, contact Richard Pederson
at (703) 626-5599 or via E-mail at
rich@pedersonstamps.com. Our advertising rates are:
1/8 page for $8/issue ($30/yr.); 1/4 page for $15/issue
($55/yr.); 1/2 agefor $28/issue ($100/yr.); and full
page for $50 ($175/yr.).

Organized by Topic or Country
APS, ASDA, ATA, NSDA

(916) B71-588%

2222 Watt Avenue #D8
Sacramento, CA 95825
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Pederson Stamps

PO Box 662

Clemson, SC 29633
Phone: (703) 626-3599

www.peder sonstamps.com

B o R i
3y 3 Richard Pederson
: Y rich@pedersorstamps com
Specializing in:
e U.S. mint & used, including BOB;
e Topicals; and
e Postal History & FDCs.
Want lists encouraged
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EAL WITH CONFIDENCE

MEMBER: APS, SIP,
NJSDA, NSDA, ISDA

&

NEGEV HOLYLAND AUCTIONS
Button Stamp Company

SID MORGINSTIN
P.O. BOX 8101
Trenton, NJ 08650

TEL: 609-298-2891
FAX: 609-291-8438
LEADSTAMP @VERIZON.NET
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d e I CO m pe The biggest marketplace for collectors

Every day, more than 10,000
collectors find their treasures ®

on Delcampe. @ ==

® 9
2 \’A

Find yours now!

Show Schedule Club News & Meetings

If you wish to have us consider listing your show, please 1. The Warrenton Stamp & Coin Club meets the
send the show name, dates, location and other relevant
information, such as table cost for dealers and special first Thursday of every month at 7:00 PM at the

hotel rates, to Richard Pederson at

rich@pedersonstamps.com. Priority is always given to Our Savior Lutheran Church on Route 605

shows with participating NSDA members. Any show (Dumfries Road) in Warrenton, Virginia.
taking out a separate advertisement will always be
listed in the show schedule. 2. The Greer Stamp Club meets monthly in the

Taylor’s library located at 316 Main Street in
Taylor’s, South Carolina. Meetings are normally
held on the second Saturday of the month. Con-
tact Susan Whitehead via e-mail at stam-

Due to the current pandemic, pahlic@aol.com for further information.
there are currently no shows
scheduled that have been 3. 'The Asheville Stamp Club meets at 1:30 PM on

brought to our attention. Show . .
listi ngg s will resume once shows the third Sunday of each month in the Blue

resume on a regular basis. Ridge Room at the Deerfield Episcopal Retire-
ment Community Center, 1617 Hendersonville
Road, Asheville, North Carolina. Current meet-
ings are being held virtually.
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