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submissions for publication must be received no later
than the last day of the month preceding the publication
date to ensure consideration for inclusion in the

newsletter.

Richard A. Pederson, Editor
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E-mail: rich@pedersonstamps.com

Address comments to Richard Pederson at
rich@pedersonstamps.com.

Copyright 2016. All rights reserved. Information con-
tained in this publication may only be reproduced upon
obtaining written permission from NSDA or the author.
NSDA dealer members may make copies of this publica-
tion, or parts thereof, for distribution to their customers
so long as the source is properly credited.
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News Highlights

Turn to page 9 for news and announcements and
page 11 for a list of upcoming stamp shows.

In This Issue

This quarter’s article by Sid Morginstin is a tongue
-in-cheek philatelic dictionary . Go to page 6 to
read Sid’s article and see if you can come up with
some philatelic terms of your own. For those of
you who were unable to attend the big interna-
tional stamp show held recently in New York City,
read Richard Pederson’s recap of the show starting
on page 7. This edition’s Dealer Spotlight, starting
on page 5 features Stamp Smith owners Dale and
Andrea Smith and Bob Sazama starts a new col-
umn, entitled “Random Thoughts” on page 6.
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My Two Cents Worth

Richard Pederson

NY 2016 is now behind us and those of us who were
fortunate enough to attend were treated to a
wonderful opportunity to acquire and/or sell
philatelic material, meet philatelic friends, and see a
wondrous array of rare stamps and covers in the
many competitive, non-competitive, and invited
exhibits. I helped staff the Allied Military
Government (AMG) Collectors’ Club booth and gave
a talk on AMG collecting at a joint society meeting
with the United States Possessions Philatelic Society
and Cuban Philatelic Society. See my article on the
show starting on page 7.

In this quarter’s edition of NSDA News, Sid
Morginstin provides a light hearted look at philately
with a “Philatelic Dictionary” in his column that
begins on page 4. Read Sid’s column and see if it
inspires you to come up with some philatelic terms of
your own.

Also, in this issue’s Dealer Spotlight, we feature Dale
and Andrea Smith who do business under the name
of Stamp Smith. Stamp Smith has a broad stock with a
large inventory of topical material in addition to U.S.
and worldwide stamps and covers.

The NSDA Officers and Board met in Portland,
Oregon at APS StampShow, which was held from
August 4th through 7th. In his “President’s Corner”
column, Dick Kostka discusses the NSDA presence at
the show. According to Dick, since many NSDA
members did not participate in NY 2016, the APS
StampShow was their most important show of the
year.
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Letters to the Editor

[Editor’s Note: In my previous column, I alluded to Sid

Morginstin’s column, in the same edition, discussing
the costs dealers incur going to a show and the effect on
the prices they charge at the show. Following are Bob
Sazama’s comments on the subject of dealer pricing
and how to respond to customer’s regarding pricing.]

I always include sales tax in the price that I quote and
charge a customer at a stamp show. I find that easier
to do than quoting a sales price and then mentioning
that the price does not include sales tax. When I re-
port my sales to the state I send off what is due them. I
have also used the same rationale in justifying my
price (i.e., cost of table, hotels, meals, travel expenses,
etc.) when a customer questions my pricing of an
item. Obviously, although it really means little to
many customers, I find many “shocked” at the prices
we dealers pay for a table at a show! And unlike gun
or antique shows, most stamp shows do not charge
admission. Most seem to then understand the prob-
lem that we face in making ends meet in order to jus-
tify our continued attendance at the stamp show.
Besides pointing out that they “might” be able to meet
or beat my price on eBay, I recommend that they shop
at their local stamp shop. Usually, this elicits a chuck-
le or two. If a customer is unhappy with my offer to
sell, I always ask them to make me a fair offer. If the
offer is not fair (or really ridiculous) my standard re-
sponse is, “Thank you for your generous offer which I

cannot accept.” End of negotiating process.

. Corner

.' _ \f‘%h Dick Kostka

Well the big one is over, that is the APS show in Port-

land, Oregon. I say the big one because most of us did

not make the New York international, so the annual
APS summer show is our big one. The NSDA had a

NSDA News :3




very good presence at the show. There were 89
(number from the APS) total dealers in attendance at
the show with about 40% of those being NSDA mem-
bers. The NSDA also had its own association booth
headed up by Executive Director, Amanda Morgen-
stern. Amanda did a stellar job in producing, and
having available, material for handouts about the
NSDA, including our new “Member Guide”. I believe
Amanda also personally contacted each dealer at the
show, both members and non-members, promoting
the NSDA. Her presence was fully noted by the com-

ments from many of those she contacted.

Our standard was also visible at the “Stamps In Your
Attic” table. As in the past, we joined forces with the
APS by providing the manpower to service the booth.
Bob Sazama, NSDA VP, and Roy LIngen, NSDA
member and Website coordinator, were the main
force behind the effort to help people determine the
value of their holdings and the best method of dispo-

sition.

For me, it was a chance to reacquaint myself with old
friends and meet some of the dealer members who are
new to me. As a dealer at the show, I had two booths,
aregular corner booth and a $1 booth. With the help
of my son, Shane, we covered the regular booth and
my good dealer/friends, Kyle and Millie Nybo of
Sandy, Utah covered the $1 booth. I have to say that
both booths were only moderately successful. My
information from APS showed that attendance was
down from what is normally expected. The APS was
not able to get out their usual mailing through the
Postal Service and they feel that had a significant neg-
ative impact on attendance. Now, for the APS and us
dealers, it is on to Reno on Mar 3-5, 2017.

There was an NSDA board meeting in Portland. All
members can read those minutes in the members-
only area of the Website. We are putting a lot of effort
into obtaining new dealer members. I would ask each
member to carry an application form with them at all
times. When you are at a show or club meeting, be an
ambassador of the NSDA and sign up a new member.
Remember if you sign up a new member, you get a
free ride on your dues for the next year.
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Your NSDA Board of Directors is working on a num-
ber of things that will help dealers and the hobby in
the future. Please watch our Website for upcoming

news. You can also participate by forwarding your

It’'s What I (Usually Alone)

Think: Dealers At Shows
Sid Morginstin

[Editor’s Note: Sid, an avid Star Trek fan, is at the top
left in the picture above. In this edition’s column, Sid
takes a light-hearted look at philately with a tongue-in-
cheek philatelic dictionary.]

Philatelic Dictionary

PHILAT FEET: What you get from walking around at
stamp shows.

SPLIT PERFED PANTS: This happens to your pants
after eating too much junk food at shows.

CARPAL TONG SYNDROME: Caused by excessive
use of stamp tongs.

HINGED NECK: Caused by looking up at the top row
of exhibits.

UN-HINGED KNEES or CREASED BACK: Caused
by kneeling down to look at the bottom row of exhib-
its.

GLAZED GUM EYES: Caused by excessive squinting
in poorly lit halls.

MAXIMUM CARDS: When your credit cards are

maxed out from buying too much at the bourse.

EMPTY STOMACH ALBUM: Caused by skipping
lunch so you can attend a meeting or use the money

to buy some more stamps or covers.
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BENZENE HIGH: This comes from inhaling the ben-
zene fumes while checking for watermarks.

CANCELLED ON ORDER: What we hope happens to
long winded speakers at show banquets.

NEW ISSUES: Neophyte dealer who does not know
what he has and sells it for far less than it is worth.

LOCAL CARRIERS: The hotel staff helping dealers get
in and get out.

WATERMARKED COVERS AND STAMPS: What a
dealer gets when a drink is spilled on the table.

UPSIDE DOWN AIRMAIL: This is the result of a
dealer losing money doing a show.

UNDER SCOTT VALUE: When an exhibitor does not
get the award he feels that he deserved.

OVER SCOTT VALUE: When an exhibitor gets a bet-
ter award than he feels that he deserved.

PLATE BLOCK: The very small plates used at show
receptions and dinners.

GLASSINE: The tape that is stuck to the plastic sheet-
ing dealers use to cover the table.

ADVERTISING COVER: The ads that a dealer sends
out that are actually brought to the show.

UNSORTED MIXTURE: This is what happens to a
dealer’s carefully sorted stock book after a client picks
out some items for inspection and then puts them

back in the wrong place.

GLAZED GUM: This is caused by drinking too much
at the show receptions.

WATERBURY RUNNING CHICKEN: This is the

main course at show banquets.

PERF-IN: The hole in a souvenir sheet after a client
pierces it with his pointy tongs.
SUR-CHARGED STAMPS AND COVERS: This is the

sales tax some dealers add on to the sales price.

RETURN TO SENDER: This is the material that a cli-
ent bought at the prior show and now wants to return
for a full refund.
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TETE-BECHE: This is what happens to the covers in a
large box after it spills on the floor.

FREE FRANK: This is the material that is stolen from
a dealer’s table.

STATIONARY: This is material that a dealer can not
sell after many shows.

DEAD BEAT LETTER OFFICE: This is the person
who gave a dealer a check that bounced.

CINDERELLAS: These are the promises made but not
kept by the show organizing committee.

Dealer Spotlight

Stamp Smith

Stamp Smith has been in business since 2002. Located
in Kansas City, Missouri, the company is owned by
Dale and Andrea Smith
(Dale at right and Andrea
below). Collectors for 25
years, they had focused on
topicals as their collecting

interest. Andrea, a retired

nurse educator, has collected
Cats on Stamps for many
years. Dale, a retired pharma-
cist, has focused on Stamps
on Stamps, HIV/AIDS on
stamps, and the U.S. Pharma-
cy stamp, Scott 1473. He also

collects classic U.S. stamps.

Stamp Smith has one of the largest inventories for
about 30 of the more popular topical stamp and cover
collecting areas. They also have a large inventory of
worldwide and U.S. stamps and covers. Stamp Smith
usually participates in eight to ten stamp shows a year.
Most are located in the mid-west region but, last year,
they also attended shows on the east and west coasts.

In addition, Stamp Smith sells to the whole world on e
-bay, having built up loyal customers in 20 countries.
Also, they have built a business filling want lists sent

to them by collectors. Many have been customers for
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years. Dale and Andrea also appraise collections for
insurance or inheritance valuation. They have a thriv-
ing business in directing individuals on how to dis-
pose of both personal and inherited collections in or-
der to gain the most value for the owner.

Dale Smith has served on the Board of Directors of the
American Topical Association (ATA) for close to five
years. He recently was sworn in as President of the
ATA at NY 2016. Dale said “It is a way to give back to
the hobby that has given us so much joy over the
years. Topical collecting is the first type of stamp col-
lecting that many people start with today. Those col-
lectors are passionate in their pursuit of their topic. I
have seen many graduate into exhibiting and other
specialized stamp collecting.”

Largely because of the unselfish contributions by lead-
ers such as Dale Smith, the ATA has seen a growth in
membership in both the U.S. and international com-
munity while many philatelic organizations have seen
membership declines. The ATA maintains checklists,
for 1200 topics, which can be obtained at a very rea-
sonable price by members of the association. [Editor’s
Note: If you are looking for topical stamps, why not
contact our spotlight dealer, Stamp Smith, and see if

Dale and Andrea can help you find what you are seek-
ing.]

Random Thoughts

Bob Sazama

Isn’t it refreshing to have Scott English from the APS
sit down at your booth and ask how we can all work
together in growing the hobby? I've seen him visit

with many dealers at their tables during the last year.
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This is quite a change from the past.

In the same regard, it might be time for us to present
some new ideas to the APS and all entities (dealer or-
ganizations, clubs, societies, exhibitors, etc.) involved
in promoting the hobby and industry.

Some ideas to consider might include the following:
1. Clubs holding and promoting joint shows.

2. Limiting or combining the number of World Se-
ries of Philately shows.

3. The APS holding four “truly” regional shows and
limiting the number of dealers, thus eliminating
the APS winter and summer shows.

4. Corporate sponsorship of shows or combining
show efforts with other collectible shows.

5. In some manner, use social media and the inter-
net in hosting weekend stamp show dealers.

Yes, some of these ideas are really mine fields; howev-
er, conducting business using the same business mod-

el from the past does not seems to be growing the hob-
by.

Our hobby will survive and dealers and others can
help shape the way in which it survives and grows. As
usual, any change(s) will be met with skepticism,
naysayers, etc. However, by working together, it is
possible to make a difference, but it means “truly
working together” which also means giving sufficient
time and thought. And none of us ever seem to have

enough time!




NY 2016 Reca p three deep every time I passed by. NSDA dealer
Wayne Gehret said he had a very good show, which

Richard Pederson was evidenced by a steady stream of customers at his

booth. Wayne’s booth is pictured below with Wayne
I spent three days at NY 2016, the big international in the green shirt.

stamp show held at the Javits Center in New York
City, the front of which is pictured below. A portion
of my time was spent helping to staff the Allied Mili-
tary Government (AMG) Collectors’ Club booth and N
giving a talk on AMG collecting. The remainder of my :
time at the show was used to visit dealer friends, make
some purchases, and view the many wonderful exhib-
its that were on display.

Each day I was at the show, including Sunday, there
was a crowd of people waiting to get in as soon as the
show opened. People entering were funneled through
a large entrance with show security staff checking
their badges. I was rather surprised the security staff
seemed to pay much more attention to people’s badg-
es rather than what they were carrying. I carried a

large shoulder bag into the show each day, sometimes

The world’s most expensive stamp, the unique 1856 entering and exiting multiple times, and only had my

British Guiana 1-cent bag given a cursory check one time. I would have

black on magenta was thought with all the current attention on worldwide

available for viewing terrorism, there would have been more focus on secu-

in the court of honor. rity. The main entrance to the show is pictured below

This was the first time with me in the foreground.
it had been displayed

at an international

stamp show since the
1986 Ameripex show
in Chicago. A picture
of the stamp on dis-
play is shown at the

right.

While I was at the show, the crowds varied from very
light on Sunday (the second day of the show) to quite
heavy on Monday, which was Memorial Day. Some
dealers seemed to be consistently busy. One cover
dealer with a very large booth had customers stacked
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If you have not attended an international stamp show,
such as NY 2016, it is hard to imagine all of the things
there are to see and do at the show. It provided an
unparalleled opportunity to shop for elusive philatelic
items as the number of dealers and philatelic admin-
istrations with booths even dwarfs what you see at the
annual APS StampShow, which is normally the largest
stamp show in the U.S. Pictured below (in order) are
the international postal administration area, a small
portion of the dealer bourse area, and the front of the
enormous U.S. Postal Service sales booth at NY 2016.

T ———
International
Post Offices

If you were one of those on a tight budget, were more
interested in looking than buying, wanted to learn
about stamps and covers, or wished to meet philatelic
friends, there was still plenty to keep you busy at NY
2016. Every day there were numerous society meet-
ings and presentations on all aspects of collecting,
with most of them open to the public. In addition,
there were rows and rows of competitive exhibits,
society exhibits, and invited exhibits, plus a Court of
Honor displaying some of philately’s most iconic
items, such as the 1856 British Guiana one-cent ma-
genta. In addition, some of the dealers displayed rare
and/or valuable items at their booths. An early print-
ing press that was on display at the Mystic Stamp
Company booth is shown below.

One of the nice things about attending a show in New
York City is that there are lots of things to do when
you are not at the show. That benefit is partially offset
by the costs of staying in the area, but my wife and I
kept our expenses down by staying in New Jersey and
taking the ferry over to the Javits Center each day. It
worked out quite well for us as the Javits Center is
only a couple block walk from the ferry terminal.
While at the show, we managed to see a Broadway
show (The King and I), tour the Museum of Natural
History, and have a great dinner in Chinatown. Shown
at the top of the next page are an evening view of the
New York City skyline and the outside of the new
World Trade Center.
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Allin all, I would say that NY 2016 was a success and I
am very happy that I had the opportunity to attend.

This is the third international stamp show in which I
have been able to participate and each one has been a
wonderful experience that I won’t forget. Unfortu-
nately, it’s another ten years before the next U.S.-
sponsored international show in Boston. Hopefully, I
will be there to add another unforgettable philatelic

experience to my memories.

News & Announcements

NSDA Website. All past issues of NSDA News have
now been posted to the NSDA website in the Mem-
bers Only area. Additional articles of general interest
from the newsletters will be added to the public area

of the website, as time permits.

World Stamp Show-NY-2016. The huge internation-
al stamp show is now behind us and planning is start-
ing for the next U.S. international show to be held in
Boston, ten years from now. Early accounts indicate
the show was a financial success and NY 2016 has
committed to donating $100,000 seed money for the

next international.

Stamp Shows. Although there are currently no NSDA
-sponsored shows scheduled, NSDA dealers are regu-
larly participating in local, regional, and national
shows and bourses across the country. At the right is a
picture of the bourse floor at Fairfax Stampfest, which
is held several times a year in Fairfax, Virginia. NSDA
members Wayne Gehret (standing in center of pic-
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ture) and Richard Pederson of Pederson Stamps par-
ticipated at the most recent show held on August
13th and 14th. NSDA dealers are encouraged to take
pictures of shows in which they participate and send
those pictures to the Editor for inclusion in the
newsletter. NSDA dealers also can get free advance
publicity for shows they are attending by sending
details about the shows to the Editor for posting in
NSDA News.




Currently, the NSDA membership stands at 164 mem-
bers. There has been one new member added, Roy
Lingen, and no members dropped. A membership
application is included on page 13. Prospective mem-
Executive bers should complete the application and submit it to

o ’ the NSDA office located at 3643 Private Road 18,
) D’reCtor s Rep ort Pinckneyville, Illinois 62274-3426.
" Amanda

Morgenstern

Buy & Sell Stamps on ...
www.delcampe.net!

Millions of Stamps!

More than
800,000 collectors!

© United States Postal Service. All rights reserved.

1912 definitive 1 dollar Benjamin Franklin ng‘%

Sold on Delcampe! H
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Show Schedule Club News & Meetings

If you wish to have us consider listing your show, please 1. The Warrenton Stamp & Coin Club meets the
send the show name, dates, location and other relevant
information, such as table cost for dealers and special first Thursday of every month at 7:00 PM at the

hotel rates, to Richard Pederson at

rich@pedersonstamps.com. Priority is always given to Sun Trust Bank building in the Warrenton Cen-

shows with participating NSDA members. Any show ter in Warrenton, Virginia.
taking out a separate advertisement will always be
listed in the show schedule. 2. The Greer Stamp Club meets monthly in the Tay-
1. Fairfax StampFest in Fairfax, Virginia lor’s library located at 316 Main Street in Tay-
October 1-2, 2016 lor’s, South Carolina. Meetings are normally held
Elks Lodge
8421 Arlineton Blvd. on the second Saturday of the month. Contact
Fairfax, V Susan Whitehead via e-mail at stam-
2. Fairfax StampFest in Fairfax, Virginia pahlic@aol.com for further information.
November 26-27, 2016
Elks Lodge
8421 Arlington Blvd.
Fairfax, V.

This space is available for advertising.
Please contact us at

nsda@nsdainc.org for details.
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Advertisements

To place an Advertisement, contact Amanda Morgen-
stern at (800) 875-6633 or via email at
nsda@nsdainc.or/g. Our advertising rates are: 1/8 /m e
for $8/issue ($30/yr.); 1/4 page for $15/issue ($55 yr.%;
1/2 }Ja e for $28/1ssue ($100/yr.); and full page for $50
($175/yr.).

Stamps * Covers * Supplies * Coins
*** Specialty Gifts & Jewelry ***
DK Enterprise
www.dickkeiser.com
9960 Silverdale Way NW #11
Silverdale, WA 98383
(360) 692-3818
Dick Keiser

E-mail: stamps@dickkeiser.com APS 141455
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MEMBER: APS, SIP,
NJSDA, NSDA, ISDA

NEGEV HOLYLAND AUCTIONS
Button Stamp Company

SID MORGINSTIN TEL: 609-298-2891
P.O. BOX 8101 FAX: 609-291-8438
Trenton, NJ 08650 LEADSTAMP @VERIZON.NET
Pederson Stamps
PO Box 662

Clemson, SC 20633
Phone: (703} 626-5599

S \ www.peder sonstamps.com
B % !
M Richard Pederson
‘ o rich@pederzorstamps com

Specializing in:
e U.S. mint & used, including BOB,;
o Topicals; and
e Postal History & FDCs.

Want lists encouraged

T gAMP Dg
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DEAL WITH CONFIDENCE
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NSDA Membership Application d"’ nq%
5
:

Mmail application to the NSDA Office
Date:

Yourr Name

bl nate weddb al Lot reame

Business
Nama:

ookl Akl il drdsa
No & Street

City State (prow) Zip or Pestal Code
Country

Mailing Add-ess:
No&SteetorbOBOC

City Slale (o) 7ipon Pontal Con ks
Country

tusrness Hhonoe Buainoss kax:

Busiress Zell: Ermall addrass
Websit= address. http./fwww

Spax altion:
3O rullTeme Uealer O pant 'ime Ceaker

NSDA requires its members to:

1. Rea Menber in geod standing in the A2S (Ameian Philatelic Society) A>S6

7-Hodd a vumont State Salos Tax Licome. Plaase give your Lxal State: Rev ail Sabes Tacliso 8
I o ane froem an staates wetheat sabes taces, please provice a lieense fromarother state where you co et sales .

I youdo rot have a retail sabes tax lioer se. provide a copy of your State or Country business Ikenze.

Have you ever bean expelled from, censured, or ploced on probation by a philatelic organizaticn? Yes orMo

If yos, ploase attach 2 saparate letter of axplanation to this application.

=2 Dwres Sructure:
S e Hease alfow 2-3 weeks for processing. Apolication (s
Name subjact to approval by the Board o Directors. Duss
Phone Number arn$./s per vaar, intal fee inchudes $10 processing
Addross: feo and pro-raca dues 1e and of following year.

Applicaton i

Name Jan - Macch £142.00
+hone Numbor Aot - June 512300
Addross: My - Sept. 104,00

Ut - Led, 38540

I hcreby agree to the CODE OF ETHICS of the National Stamp Cealors Associaticn, its rules and regulations,
and bylaws. Enclosad with this apclication are my dues per the graduated dues structure for the current year.
Check is payatle to NSDA in US Funds Cnly. Please attach your business card Lo this application.

Signature of Applicant:
Reforred by: NSDA (Ycs/Nol
3643 Private Roud 18 Sinckneyvlifz, IL€2274-2426  wwwensdaine.ory nsdugvsdainc.ory 1-80C-875.6532
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