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News Highlights

Turn to page 7 for news and announcements in-
cluding announcements of upcoming stamp
shows and an obituary for long time Kansas stamp

dealer Harry Eugene Graetz.

Featured Article

This quarter’s featured article discusses the
“Object of the Month” collection on the National
Postal Museum’s website. The article by James R.
Miller shows how genealogical research may be
conducted using the objects on the website. In the
article, he discusses genealogical research he con-
ducted on eight different objects found in the col-

lection.
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My Two Cents Worth

Richard Pederson

Many stamp collectors, at one time or another, think
they might want to become a stamp dealer someday.
After all, what can be better than making a living
doing something you love to do. For most, this is
simply a dream that never happens. For those of us
who actually become stamp dealers, the question
arises “How do we conduct business?” Before the days
of the internet, this was a simpler question because
the multiple options available via the internet were
not there. You either bought or opened a stamp store,
became an approval dealer, conducted auctions or
mail sales, or became a show dealer. If you conducted
auctions or mail sales, much of your contact with
customers was via the mail and advertising for new
business was done via newspapers and periodicals
(both trade and national publications). The
traditional methods of selling stamps are all still there,
although the number of walk in stamp stores has been
drastically reduced from what it was 50 years ago,
there are still some around. Now many stamp
auctions are conducted solely over the internet. Many
dealers have created on-line stamp stores accessible
via their website. There are also a number of on-line
market places like bidStart.com, the Amos Press
Zillions of Stamps™ site, and delcampe.net® that
provide on-line search engines allowing the buyer to
search through the on-line offerings of numerous
dealers registered with their sites. Each dealer, when
they start out, must decide which of these options

work best for them. The right answer for one dealer is

not necessarily the right answer for another, since it is
essential that you choose a sales method tailored to
your own strengths. It has been nearly four years since
I took the plunge and became a stamp dealer. During
that time, I have conducted most of my business over
the internet, a natural starting point for me, being a
longtime computer software developer. Being I also
like the social aspect of the hobby, I had also always
intended to be a show dealer so I could meet
customers face to face, but had kept putting it off due
to other commitments. Finally, I have decided to start
doing shows this year. My current plan is to start out
at a local show, the Warrenton Stamp and Coin
Club’s annual show that is to be held in Warrenton,
Virginia on the 28th of April. I have attended
numerous local and national shows over the last
several years looking for stamps and covers to sell and
to build contacts that I can use in my business, but
this will be my first attempt to sell at a show.
Hopefully, this new turn in my business will also
allow me to bring a broader perspective to my
writings for this publication. Page 8 lists NSDA shows
and other shows attended by NSDA dealers. Make an
effort to support NSDA shows in your area and to
support NSDA dealers at shows you attend. I would
also be interested in hearing your thoughts, whether
uou are a dealer or a collector, on what is the best way

to make sales in the 21st century.

Go to page 4 for Dick Keiser’s President’s Corner and
page 5 for the start of this edition’s featured article on
philatelic genealogy. Most stamp collectors and
dealers are aware that stamps and covers are historical
artifacts, but few realize just how valuable they can be
when conducting research. The featured article shows
a number of examples where a philatelic object from
the national collection at the National Postal Museum
is used as a starting point for genealogical research.
Current news and information for NSDA members

and collectors can be found starting on page 7.
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The following E-mail was received from John

Hotchner regarding the editor’s column and article on
mourning covers in the previous edition of NSDA

News.

Thanks Richard..... The article is comprehensive,
factual, and would attract me to the collecting area if I
were not already involved. Very nicely done. As is
the entire newsletter. My only "complaint” is that I
liked the piece you did on me so much I tried to print
out the newsletter and I can't get that to work.....

Probably something on my end.

I am pleased to tell you that I have two more scalps to
add to my belt having founded the Auxiliary Mark-
ings Club and cofounded the Errors, Freaks and
Oddities Collectors' Club. While these are relatively
small collecting areas in terms of numbers of people
interested, we all benefit from the information shar-
ing that goes on within such clubs, and I'd like to
think we also lure people deeper into the material, to
the mutual benefit of all concerned. And of course
the club dynamic helps to spring material out of stor-
age boxes for trade and sale, and as subjects for arti-
cles. Ithink such enterprises are also good resources
for dealers, and not just for advertising. Seeing what
is covered in articles, often helps to identify material
that is scarce and of course that kind of knowledge
can contribute to better prices. While there is a limit
to the number of organizations a dealer can afford to
join and to keep up with journals, I would bet that
most clubs generate enough information such that an
astute dealer can apply it to pricing, and more than

cover the cost of membership. And, as a cost of doing
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President’s Corner
Dick Keiser

Another year has passed by. I hope yours was pros-
perous and 2012 will be even better. By the time you
get this issue, the APS show in Atlanta will be over.
For those that attended, I hope it was profitable. The
election is over and all officers have been re-elected.
The change to the by-laws has also been approved. In
this issue, there is information on the NSDA-
sponsored shows, the Dealer’s bourse at the APS Sac-
ramento show, and the new Youth Award.

We need volunteers for the Stamps-in-the-Attic booth
at Sacramento. If you're interested in helping out,
please email me at nsda@dickkeiser.com. Does the
membership want to have a get together at Sacra-
mento? If so, please let me know your suggestions.

This year we will be publishing a new member direc-
tory on cd-rom. For those that do not have a com-
puter and/or do not want a cd, please contact Gail
Giordano at gail@nsdainc.org . Before signing off, I
would like to welcome all new members who have
joined over the past year.

I’'m sure most of you have heard, but for those who
have not, it is with sad news that I announce our long
time member and a long time friend of mine, Harry
Graetz, has passed away and is now attending the big

stamp show in the sky. Harry will surely be missed.
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